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Here is the first book to examine direct selling--the distribution of consumer products and services through
personal, face-to-face sales away from fixed business locations. Direct selling has long been a major
marketing channel for companies around the world. In the U.S. alone, by the start of the present decade,
direct selling accounted for $12 billion in sales volume produced by almost five million independent direct
salespeople. In this fundamental resource, leading authorities who have spent years studying direct selling
channels provide in-depth insights, analyses, and research findings on such key topics as customer response
patterns, sales motivation, personal selling methods, minority participation, multinational direct selling, and
directions for future research in direct selling.This marketing channel continues to thrive and grow and
Direct Selling Channels prepares readers for the challenges of the twenty-first century by providing the latest
and most in-depth thought, analysis, and research on direct selling that is not available from any other
source. The breadth and depth of coverage of direct selling found in this volume will help readers gain
knowledge, insight, and practical wisdom about an area of marketing where superficial, stereotypical myths
have so often been passed off as truth. The material presented is directly relevant to both long-range strategic
planning and day-to-day management issues so it can be put to immediate use for managing direct selling
channels more effectively.Direct Selling Channels represents the state-of-the-art thought and research in this
area. Reader’s understanding of direct selling channels will be enriched by chapters that explore:

the salient issues facing direct selling today●

research findings on consumers’attitudes toward direct selling methods●

the reasons why people become direct salespeople●

innovative concepts such as trust-based relationship selling●

the relationship between sex-role self concept and sales performance●

how to identify international markets for new products sold through direct selling channels●
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From reader reviews:

Danny Whittemore:

This book untitled Direct Selling Channels to be one of several books this best seller in this year, that's
because when you read this publication you can get a lot of benefit in it. You will easily to buy that book in
the book retailer or you can order it via online. The publisher of the book sells the e-book too. It makes you
more readily to read this book, because you can read this book in your Cell phone. So there is no reason to
you to past this publication from your list.

Christine Frazier:

Exactly why? Because this Direct Selling Channels is an unordinary book that the inside of the e-book
waiting for you to snap this but latter it will shock you with the secret the item inside. Reading this book next
to it was fantastic author who write the book in such awesome way makes the content inside easier to
understand, entertaining method but still convey the meaning entirely. So , it is good for you for not
hesitating having this nowadays or you going to regret it. This book will give you a lot of benefits than the
other book get such as help improving your expertise and your critical thinking technique. So , still want to
hold off having that book? If I were being you I will go to the guide store hurriedly.

Betty Edmond:

Many people spending their time frame by playing outside together with friends, fun activity with family or
just watching TV all day every day. You can have new activity to pay your whole day by studying a book.
Ugh, do you think reading a book can really hard because you have to bring the book everywhere? It fine
you can have the e-book, getting everywhere you want in your Cell phone. Like Direct Selling Channels
which is obtaining the e-book version. So , try out this book? Let's view.

Wm Schroeder:

Is it you actually who having spare time and then spend it whole day by simply watching television programs
or just lying on the bed? Do you need something new? This Direct Selling Channels can be the response, oh
how comes? The new book you know. You are and so out of date, spending your spare time by reading in
this brand new era is common not a geek activity. So what these textbooks have than the others?
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