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“Many sales processes don’t work anymore––period. But companies don’t know exactly what’s not
working, or why, or what needs fixing. What’s worse, many companies are in denial that their
processes are broken and will not support what they need to do going forward.” 

Today it's tougher than ever for sales, marketing, and business development organizations to keep improving
their revenue and profits. Potential clients want to see salespeople less and less, real decision makers hide
behind skilled gatekeepers, and even when you actually reach them, they have impossibly short attention
spans. Sales and closing cycles get longer, margins get thinner, and customers keep raising the bar –
demanding more value, cheaper prices, and better service.
 
Michael Boylan's Accelerants offers a powerful solution to these impediments to growth. Giving business
leaders the tools to diagnose what is hindering revenue growth, Boylan first identifies twelve constraints that
apply consistent downward pressure on companies, making them less efficient, effective, and profitable. He
then prescribes the Accelerant Principles—twelve field-proven tools Boylan has perfected over twenty years
that can help any organization overcome, minimize, or dissolve the constraints to business growth.
 
Together, the Accelerant principles offer a cohesive framework that can help any business:

target new revenue opportunities more effectively●

connect with the real decision makers faster●

craft more persuasive value propositions●

deliver better pitches, in less time●

weed out prospects who are "just kicking the tires"●

shorten closing cycles by up to 25 percent●

You’ll read how a magazine start-up used the Accelerant Principles to create such a compelling value
proposition that advertisers were competing with each other to participate. And how a large multinational
technology firm employed these techniques to meet with top executives from day one and close
unprecedented deals faster than they thought possible.
 
With ideas that are relevant, timely, and applicable, Accelerants provides a program that will foster
empowerment, cohesion, and clarity of purpose within any sales, marketing, or business development
organization.
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From reader reviews:

Richard Dunn:

Why don't make it to be your habit? Right now, try to prepare your time to do the important act, like looking
for your favorite publication and reading a e-book. Beside you can solve your problem; you can add your
knowledge by the book entitled Accelerants: Twelve Strategies to Sell Faster, Close Deals Faster, and Grow
Your Business Fas ter. Try to make book Accelerants: Twelve Strategies to Sell Faster, Close Deals Faster,
and Grow Your Business Fas ter as your close friend. It means that it can for being your friend when you
sense alone and beside regarding course make you smarter than in the past. Yeah, it is very fortuned in your
case. The book makes you more confidence because you can know every little thing by the book. So , we
need to make new experience along with knowledge with this book.

Natalie White:

What do you about book? It is not important with you? Or just adding material when you really need
something to explain what your own problem? How about your extra time? Or are you busy individual? If
you don't have spare time to do others business, it is give you a sense of feeling bored faster. And you have
extra time? What did you do? Every individual has many questions above. They must answer that question
since just their can do that. It said that about guide. Book is familiar in each person. Yes, it is proper.
Because start from on guardería until university need this particular Accelerants: Twelve Strategies to Sell
Faster, Close Deals Faster, and Grow Your Business Fas ter to read.

Matthew Armstrong:

Now a day those who Living in the era exactly where everything reachable by match the internet and the
resources inside it can be true or not call for people to be aware of each information they get. How a lot more
to be smart in receiving any information nowadays? Of course the answer is reading a book. Reading a book
can help persons out of this uncertainty Information particularly this Accelerants: Twelve Strategies to Sell
Faster, Close Deals Faster, and Grow Your Business Fas ter book since this book offers you rich facts and
knowledge. Of course the information in this book hundred per cent guarantees there is no doubt in it you
may already know.

Shannon Lynch:

A lot of people always spent their particular free time to vacation or maybe go to the outside with them loved
ones or their friend. Do you realize? Many a lot of people spent they will free time just watching TV, or
maybe playing video games all day long. If you wish to try to find a new activity that is look different you
can read a book. It is really fun in your case. If you enjoy the book that you just read you can spent all day
long to reading a publication. The book Accelerants: Twelve Strategies to Sell Faster, Close Deals Faster,
and Grow Your Business Fas ter it doesn't matter what good to read. There are a lot of people who
recommended this book. They were enjoying reading this book. If you did not have enough space to create



this book you can buy the actual e-book. You can m0ore effortlessly to read this book from a smart phone.
The price is not to cover but this book has high quality.
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